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You are probably wondering how much money you can make from the bouncy castle hire business. Well this question is quite an important one, if there is no money to be made then there is no point setting up a business and spending a great deal of expense on something that isn’t going to offer you a return on your investment.
Luckily we live in the UK and bouncy castle services are extremely popular at birthday parties, fetes, and fund raising days carried out by a large variety of organizations. 

Ok so far so good, let’s look at the downsides to owning a bouncy castle hire business. Sometimes the weather isn’t so predictable in the UK, as we all know. Now whilst this may not be a problem if there is the odd rainy day or two, your problems can really start when there are days up days of rain. How can you get around this? Well you could focus your attention on venues that have indoor areas, or you could get bouncy castles with rain shields on them too.

Well is it all doom and gloom? No it isn’t the bouncy castle hire business is one of the cheapest business to start. Think about it, you don’t have a store or any premises to pay rent on. All you need to start with is just a castle, compressor, some mats, hooks, something to manoeuvre the inflatable with (don’t forget a bouncy castle can weigh quite a lot, so a good set of wheels is a good investment), you will need public liability insurance in case someone gets hurt and finally a website, this is a vital source of customers for you.

A website is so much better than offline advertising as you can be left with high costs once you start printing adverts in newspapers. You could try printing off your own flyers and posting them all over, but is this really feasible? How many will you actually get posted? Are you going to deliver them by hand or not, if you get a company to do them for you or put them in a newspaper your costs can really start to rack up!

Try to earn as much as you can during the summer months as the winter months can be quite harsh with regards to revenue. Don’t sit around during the winter months though, keep your castle maintained and try to buy more castles. Expanding your business is a great way to create more revenue. Let’s face it no body wants to turn customers down do they?
Let’s now suppose that you only operate 3 bouncy castles, in one weekend you could make £400 and that is a conservative estimate. That’s nearly £1600 a month from a business that doesn’t need so much maintenance. So there clearly is a good reason for you to start a business.

You can run the business from home, you can check your emails for customers from home, phone the customer from home, then drop the castle off and go back home. The lifestyle is pretty relaxed and who wouldn’t want a business that they could operate from home?

If you are in a large town or city, you will often find that demand exceeds supply, this has been reported by bouncy castle suppliers in many cities and is a known fact. How many other businesses can you say that about?

With such a large demand for castles the business will grow as much as you let it, think big from the start and you can’t go wrong.
Before starting it is often advisable to go through the Yellow pages and see what your competition is. See how they advertise and build on that. Remember we can usually get you to outrank your competitors on the search engines, this is a very big bonus of getting a site designed by us.
Once you are happy with the level of competition you are almost ready to get your first castle. You should be thinking about starting small, maybe getting a 12” x 12” castle to begin with.

Check out the list of bouncy castle manufacturers from the BIHA (British Inflatables Hirers Association) website. 

Once you have your castle put your advertising information on it, what better way to advertise than in someones garden on a big colourful bouncy castle. Put your phone number and website address on the castle to maximise the effect.

Should I buy a second hand bouncy castle? Well the short answer is probably not. Do you know how much wear and tear the castle has suffered? Is the bounce any good? Will I have to replace the castles very shortly? The answer is that it probably isn’t worth getting a second hand castle. If you do insist on getting a second hand one, have a look at the stitching on the bed, is it good? Has the castle been repaired lots of times?

Remember your start up period may be tough but it’s worth investing in good equipment from the start!

The best way to spread your business is by word of mouth, tell your friends, tell all the parents you know about your business. Get in the Yellow pages, get us to optimize your website and put it in the search engines, if you have to put some adverts in the newspaper too.

When you arrive at the party give your card out to the parents that are there. Make sure you look presentable, don’t arrive looking scruffy and unprofessional nobody will want to hire from you in the future.

Remember to get the details right when you get a potential customer phoning you. Have the bouncy castle’s dimensions to hand, ask how many people will be attending the party that way you will have a better idea of which castle would be best for the party. 

Don’t be nervous when you get your first customer, nervousness may make you forget some important details. Phone them the night before to confirm you are bringing the castle the next day.

Keep records for tax purposes you never know when the tax-man will come knocking.

Don’t expand by buying the same castles, you could get ball-pool castles, bungee runs and a lot more!

Get a membership with the British Inflatables Hirers Association, it’s well worth it and has many benefits. 

If you have enjoyed reading this guide or think it was helpful please don’t hesitate to tell us! Remember our prices start at £49.99 so come and get a bargain, once you have a website you have it for life.
This guide was written by Bouncywebdesign and shouldn’t be distributed by anyone else.
Copyright Bouncywebdesign.com


